Rubrics: Two Americas Unit Product

Understanding Antebellum America

To achieve the grade you must meet 80% of the criteria in that section.  If less than 80% your grade drops to next grading level.  THE WHOLE GROUP GETS THE SAME GRADE!
	9.0 – 10.0  Above Proficient
	· Product displays a solid grasp of the subject matter, perhaps with very limited misconceptions.

· Product offers concrete evidence to support each claim made (maps, graphs, statistics, quotes from quality sources, etc.).
· Product is reasonably scholarly in tone, especially if written or otherwise displayed traditionally (ie—a PowerPoint or other presentation).

· Any multimedia or visual displays, or structure and conventions of writing serve to clarify information, strengthen claims and evidence, or add interest.

· Few if any mistakes in surface errors (spelling, grammar, punctuation, capitalization)
· Verbal presentation was practiced and professional in tone.

	7.0 – 8.5  Proficient
	· Product displays a developing grasp of the subject matter, with several misconceptions.
· Product offers concrete evidence to support most claims made (maps, graphs, statistics, quotes from quality sources, etc.).
· Tone of product may be somewhat silly, casual, or otherwise unsatisfactory.

· Multimedia, visual displays, and/or mechanics of writing mostly serve to clarify and strengthen; however, some sloppiness, poor formatting, and/or errors may cause confusion, weaken argument, and discourage audience.

· Verbal presentation was shows development as a public speaker, but was unprofessional in tone or showed limited practice.

	6.5 – 5.0 Not Proficient
	· Product cannot be considered proficient or even developing due to a very limited grasp of the subject, matter with several major misconceptions of the topic at hand.

· Any (or very few) claims made are not backed-up with evidence.
· Tone of product may be a bit too silly or otherwise unsatisfactory.

· Sloppiness, inappropriate use of multimedia, poor mechanics, and/or errors may cause confusion, weaken argument, and discourage audience.
· Verbal presentation showed little practice and was sloppy or unprepared.



Group Members Names:
Type of Product:  

Notes on Product/Presentation:
